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  Our Solutions
• Is a disruptive 

technology
• Meets user needs
• Targets a costly 

$11 billion clinical 
problem

• Meets a large 
market need

• Is competitively 
priced in cost 
sensitive market

www.rubitection.com 
info@rubiteciton.com 
Office: 412-223-7540
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dapibus bibendum erat ac scelerisque. Sed 
mauris dolor, convall

Development of the second functional prototype of 
the Rubitect Assess- ment System (RAS) has been 
complet- ed. The prototype primarily consists of low 
cost compo- nents including LED lighting and detec- 
tors. Initial testing of the prototype was completed 
on healthy individuals with various skin colors. 

The tests revealed that low cost LED emitters and 
detectors are able to detect the indicators of an ear- 
ly stage bedsore. Rubitection is build- ing upon this 
suc- cess to build its next prototype with additional 
sensing capabilities for pilot testing.
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• Patented solution, 
with additional 
pending patents.

• Worldwide exclusive 
license.

• Early stage pre-
revenue medical 
device start-up.

• Committed team.
• Raised $305K in initial 

funding.
• $2.9 billion US market 

and larger global 
market.

Rubitection is working with long term care facilities 
to complete initial pilot testing of its prototype. The 
study will focus on verifying the RAS’ ability to detect 
bedsores in a clini- cal setting on vari- ous skin tones. To 
complete the study the prototype will be tested on the 
heel and tailbone, areas that are at risk for bed- sores. 

Participants in the study 
will include both men and 
women who are at risk for 
bedsore. 

Exploring International Markets

Pilot  
Test

Rubitection has been selected as one of the five 2013 
national winners in the Young Entre- preneurs Initiative 
(YEI). The YEI program provides Rubitection with access to 
corporate and clinical networks in France. Rubitection is 
also working with the Pittsburgh Technology Council and 
the UK Trade & Investment Agency to explore and identify 
international mar- kets and partners. These partnerships will 
assist Rubitection in reaching its goal of being the leading 
global solution for early stage bedsore management. They 
also serve as im- portant tools in achieving Rubitection’s 
mission of improving global awareness of bedsores.

Rubitection supports 
bedsore researcheas 
and studies. 

Why 
Rubitection?


